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Join Us at the Digital Bonfire

See us on any of these WebAttract channels:
WebAttract Thought Leadership Webinars and WebcastsimkedIn
The WebAttract Channel gfouTube

The WebAttracBlog

WebAttract Relevant Content ddlideshare

WebAttract Whitepapers & Case Studies Box.net
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An End2End Solution for Webinar Demand Creation

Let us share, in just 30 seconds, what we do, how what we do differentiates us (and you) £
FNRY GKS bLJ O1b YR K2¢g ONMXzOALl f & AYLR2NI

Highly Experienced Principals in Global Sales, Alliances & BizDev
Singular Focus on Delivering Measurable Value to Clients
Compelling, Professionally Produced Webinars, Collaborating with You

Rich Presentation Content delivered through Live Case Stories

iGGhHA

Recruitment of a Targeted, Demographically-Matched Audience
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An End2End Solution for Webinar Demand Creation

The WebAttract solution dramatically shifts the sales and marketing dynamic away from
today's approach and accelerates it into tomorrow's results.

Provocative Words nicely put?Sure. But what does this mean, you say?! It's a
straightforward equation really:

"Realworld" business "chops" + creative talent + web technology + respect for our
clients' expertise + a fresh approach measuring value in dollars and cents.

*
Oh yes, and a burning desire to broadcast a compelling story of your company's offering to *
the perfectly matched audience!

Like what you're reading@REATLet me throw this is in as well... at a price point so-cost
efficient it will confound you.

Value + Experience + Innovation + Accountability + Action

4
\ 4

Lead Generation + Brand Awareness + Thought Leadership + Revenue
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The Management Team

Founded in 2009, WebAttract is headquartered in New York and California and is legoycgoals:

Mike Agronis a resultsoriented sales and business development executive with
a 25 year history at top technology hardware and software firms such as Apple,
Oracle, Mapinfo, SeeBeyond and deCarta. As an Executive Webinar Producer
KSQ&d LINPRdAzZOSR YR Y2RSN} GSR AYyTF2NXI GA
as Google, Microsoft, Oracle, and Pitney Bowes to help them drive fresh new

sales leads, raise product or brand awareness and increase thought leadership.

i
Mike is an accomplished speaker and producer of executive forums and partner conferences. He is

an Executive Advisor for Directions Media, is on the Advisory Board of Chrometa, an up and coming.
time capture software company; and a trusted advisor to TechCoire, a leading Northern California
based business and technology education organization.

Bret Smithis a master of both the science and art of audience recruitment and
solution selling. Known for his amazing talent in translating abstract features &
benefits into meaningful, laser targeted value propositions, along with his
proven prospecting methodology, he has delivered millions of dollars in sales
results for companies such as CenturyTel, Mapinfo, SANAKO US, and others.

Bret is an active member in the eMarketing Association Network, Email Marketing Roundtable, the
B2B Lead Generation Roundtable, the Sales Lead Management Association, Friends of the Funnel,
MarketingSherpa, and founded the Néfé¢rmissiorBased Marketing group on LinkedIn.
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The Management Team

Patty Van Hooserour Director of Client Collaboration and Senior Associate Webinar Producer, E
has 25 years of experience in creating, producing and managing professional events. Her ié'
background includes project management of special, informational and focused two day o
events for executive level attendees as well as being a national conference director for 7
various week long state and national conferences and trade shows for 5,000 to 10,000
plus attendees. Needless to say, she is very detailed oriented in-pdastl deadline
driven environment where she ensures that deliverables and milestones are met.

Patty has enjoyed collaborating with companies like Apple Computer, Microsoft, Government Technology, AT&T,
Citrix, Deloitte, HP, IBM, SAS, SAP, SUN, and Unisys to create timely educational events to help them raise brand
awareness, thought leadership and increase revenue. By working closely with clients, Patty's expertise and her
passion for creating successful events is a big asset to the development and creation of successful webinars.

Tamara Williamspur Director of Event Development and Associate Webinar Producer is
a Certified Meeting Professional (CMP) and has an extensive background in creating,
planning and delivering events and meetings of all sizes. She uses more than 19 years of
experience to provide the creative ideas and expert service needed to make your events
fall into place.

CNFAYAY3I LINPINIYEAZ ASYAYINBR FYyR F2Ndzvya |
networking events and fundraisers. In addition she served ay®ar term on the Board
of Directors for the American Marketing Association, Sacramento Valley Chapter, as Vice
President of Forums.
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The Management Team

Terry Lee our Director of Sales, has over 35 years of experience in sales and sales
management, both with large companies and helping build smaller, entrepreneurial
enterprises.

He was employee #3 and built the sales organization for one of the foremost companies
specializing in communication training and coaching. He now plays a key sales role with
WebAttract, working with topnotch companies of all sizes and in various industries.

He is active in the Big Brother Big Sisters organization, currently serving as their board chair.
L

Gerry Nasonour Manager of PodEvent Nurturing, has spent virtually his entire adult i
life in consultative business to business teldes. Having spent twenty successful years
in the executive recruitment field, Gerry developed and honed his skill for getting his
sales message in front of decision makers. The first decade was spent winning nine
consecutive President's Club Top Achiever's Awards, the second decade as Branch
Manager for his firm's Los Angeles and Atlanta branch offices.

The past fifteen years, Gerry has spent mastering the art of sales lead development for a variety of business
software products and business services. He attributes his success to a combination of relentless spirit, stron
communication skills, and a friendly business style.

Peter Riekss our Creative Director and Web Designer. Based on his professional career in
the software industry in a number of marketing roles, initially started developing websites
as a hobby driven by his passion for creative designs, simple messaging and easy
navigation. Quickly, this passion, attention to detail and quick turnaround grew into more
than a hobby and Dedita Design was born in early 2009.
Peter's professional career started in Denmark with Borland International, then Mapinfo
and Vodafone during his 16 years in the UK and most recently with Autodesk in California

£4- |
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Client Quotes
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while at the same time expand and optimize our revenue generation. We achieved this througbxeeeited

tun-] S& G6SOAYI NAZ SKAOK Aa GSadAayvyzye (2 GKS STFSOUALD
September, 2009oe Francica, Vice Publisher and Edlita@hief, Directions Media

"Despite Bright Hub's over 2.1 monthly readers and monthly growth of betweer2B% we decided to invest
our time and resources into doing an informational webinar to spread our value proposition, and thereby creaqi
rise above the noise and clutter to help advertisers and potential content providers differentiate themselves from
the pack. "Using an independent webinar production company like WebAttract that is focused on webinars was
critical success factor, as there are many moving parts, and pulling together a well thought out promoted,
produced and delivered webinar is very much like a theatrical production. "Many of the attendees represented
leading global brands, and we could never have reached these folks using more traditional means such as calling
them directly. The webinar was the perfect forum for them to attend and become better informed. /

August, 2009, Bill Phelan, CEO &®©Gander, Bright Hub

. NBG Aa o0& FIFEN GKS Y2ad LI aairzylrasS €tSFRSNI 2F €SI
with Bret's ability to efficiently harness numerous disparate and emerging sources of information to harness their
f SFR ISYSNFIdGAyYy3 LI25SNDE |

June 23, 2009, Whit Gaither, \deeesident Sales, InsideView Technologies ,,!
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Client Quotes

"Mike has provided webinar services for me on several occasions, managing these activitieseaddwith a
singular focus on staging successful events with measurable ROI. Throughout the process, Mike remains plug@®e
in, working to keep team members on task to meet milestones and ultimately to stage a quality, informative ﬁ,

presentation that benefits participants and the sponsoring organizations. Through Mike's services, we were able
host extremely wethtteneded online events and | would recommend Mike's services to any organization."”

July 6, 2009, Jerry Skaw, Marketing Manager, Microsoft Corporation

L 62NJ SR 6AGK aA1S 2y Iy SEGNBYSteée &dz00SaatdzZ 68§
they all stayed to the very enda testament to the value of the information we provided. Mike was the driver of
this event. He did a great job in pulling together 5 separate business partners with a common goal. Mike
coordinated every detail from the content and marketing to the execution and fallpwThis effort exemplified for
YS GKS GNHzS YSIyAy3a 2F o6dzaiAySaa LI NIYSNABRKALIDE :

January 11, 2008, David Levy, Marketing Manager, Tele Atlas * ’_

G. NBd {YAGK A& | YIFLadSNI2F 020K GKS aOASyOS IyR NI
FyFfe@idAOrt daoé GKS ydzYoSNRéE LINRPALISOGAY3I YSIK2R2f 2 3%
innovative and creative messaging approach. Bret has an amazing talent for translating abstract product feature,
into meaningful, laser targeted value propositions that resonate strongly with prospecteselCcustomers. Bret
shows tireless dedication to delivering results. He is continuously looking for new ways to leverage technology t
RSEADGSNI ySé o0dzaAySaaidé

January 20, 2009, Jason Koeferl, Senior Marketing Manager, CORESe

. NBG Aa o0& FFEN GKS Y2ad LI aairzylraS €tSFRSNI 2F €S|
with Bret's ability to efficiently harness numerous disparate and emerging sources of information to harness thej
f SFR 3ISYSNFIGAYy 3 LI2 5 SNDE

June 23, 2009, Whit Gaither, \deeesident Sales, InsideView Technologie
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Industry Expertise

Online Media

Professional and Trade Associations
Testing and Standards Organizations
Publishers

Industry-Specific Web Portals
Independent Software Vendors
Content Marketers

Informatics Providers

Consultancies

Engineering

Informational Technology Manufacturers
Sales & Marketing Organizations
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Legal Services
Economic Development
Business Development
Consumer Packaged Goods
Telecommunications
Retail, Restaurant
Financial Services
Human Resources
Healthcare

Utilities

Insurance

Logistics

Real Estate
Newspapers

Public Sector




What We Do and How We Do It

«<
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Audience Recruitment

Creative Development

Webinar Production

Live Case Stories

Analytics and Metrics

PostEvent Conversion




Audience Recruitment 1

Success in audience recruitment for a wedsed event is based on 2 factors: a) accurate and
targeted contact data, and b) cesffective deliveryto-market. We harness the power of
Web 2.0 to coskffectively attract your targeted audience.

High-Volume, Targeted, Affordable Contact Database Development

i

Our approach to contact database development is innovative in that it converges traditional |
subscriptionbased sources with social media, industry databases and goothsiitbned : \
email "discovery". This methodology resultsamsiderably larger, more accurate contact - ﬁf".‘
lists than those leveraged by the competition. It also secures for you our ability to concisely
segment your prospective contacts against a demographinadiiched profile for virtually no
prospecting waste.

Social Media-converged Contact Databases means
the Right Prospects for your Offering.
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Audience Recruitment 2

Compelling Message Development

Custom & collaborative messaging, from highly stylized-bvalhded HTML and platext
personalized email, to "survey" prospecting and professionally developed and hosted landing =
pages. Go t@reative Developmerfor more detail.

Adjustable, Flexible Invitation Strategy

An intelligent, adjustable "invitation strategy" assures you attain the optimum number of
attendees. We collect and analyze intel we're collecting from your audience all along the way
to the event. Each time we do an-Broadcast, and a number of people then register on the
webinar landing page, we utilize their answers to expand or refine the eventual presentation,
and to enhance your invitation's effectiveness, both in message and in touchpoint "rhythm".

Cost-Effective E-Broadcasting and Complete Response Management

We deliver multiple messages over a reasonable period in advance of your web¥har.
interpolating HTML and plaitext messaging across these multiple touchpoints, we

communicate your brand as effectively as possible while making certain that as many of your
messages are delivered as possible.

Our CAN-Spam policies EXCEED those imposed by the FCC's final interpretation of the Act.
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http://www.webattract.com/pages/creative_development.shtml
http://en.wikipedia.org/wiki/CAN-SPAM
http://en.wikipedia.org/wiki/CAN-SPAM
http://en.wikipedia.org/wiki/CAN-SPAM

Creative Development and Live

Compelling Messaging authored in YOUR
jargon

We collaborate with you on creative content, then
synthesize, distill and express your offerings in
industry vernacular, to broadcast your value
proposition in impactful, insightful, "cut threw the
clutter" messaging. Our singular success in
communicating the core values of our consultative
analytics and technologgentric clients sets us
apart from the "pretty faces".

Top tier technology corporation, stadp or a mid
sized firm? We connect you to demographically
matched prospects via custom & collaborative
messaging, using highly stylized, wetkhnded
HTML and plaktext personalized email, "survey"
prospecting, voicgrospecting, and professionally
developed and hosted landing pages.

C= b ftfroact

An End2End Solution for

Case Stories

= b tract

T Cuow Sentt

Directions Magazine

.. e e et vmag s S -
B e e

e s e o ——— e —




Webinar Production and Delivery

Our highly engaging, compelling, truly interactive webinar experiences are unrivaled in the
industry. We deliver professionaliproduced, highlyrelevant, conterdspecific, wekbased
events, with deliverables including the following:

«<
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Objectiveexpertisefor presentationmentoringandcoaching
Industriatstrengthwebinarplatform, up to 1001 concurrentviewers,Hi-DefAudio
Collaboratiorand developmentwith you of contentto ensureright feel and flow
Audiencerecruitmentviae-broadcastPR socialmedia,adjustableinvitation strategy
Dresgehearsalfor organizersand paneliststo validatemessaginggallto action
Professionamoderatorsto ensurea crisplydeliveredwebinar

Analytics covering registration/attendance/performanceof the webinar throughout
the entire process

Completerecordingof webcastpostedon our platform for up to ayear
A copyof webcastfor your websiteor other marketingpurposes

Complete response management, including unsubscribes, removes, registration
confirmations/reminders/followup thank you emails
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Analytics and Metrics

Webinar metrics enhance your new sales funnel with intelligent data

Every WebAttract webinar solution includes analytics covering registration / attendance /
performance of the webinar throughout the entire proced¥e capture key demographic

information on each registrant and deliver to you in a Excel Pivot Table Report following each
touchpoint as well as a summary report post event. You can collect datapoints such as:

i What would they like to learn from your webinar?
- ‘ What Industry do they represent?

- — What is their role in the purchasing process, and what
L Is their purchasing timeframe?

| Do they have any active projects?
"' Who attended the webinar, vs. just registering?

How did they vote in your polls, and what questions
did they ask?

N And much more.
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Post Event Sales Conversion

We convert up to 20% of your webinar participants into genuine opportunities

If you are doing webinars currently, do you have an idea of the outcome of potential leads
generated by the events?

At WebAttract, we believe an end2end solution means not only delivering the right audience
to a compelling event, and capturing the registrant/attendee data, but taking that data to the
next level by enhancing and nurturing their wbhsed experience into meetings, conference
calls and demo for our clients.

Our highly skilledyprospectors will contact both registrants and attendees on your behalf,
beginning within 24 hours after the event and continuing for up to 2 weeks

afterward. Typically we can convert D% of your interested parties into genuine

2 L2 NI dzy A G A Sa Fkeywbl@iendzXx AyaARS | (dzNY
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Sample Archived Webcasts

Underwriters Laboratories, IncTesting of ThiAwalled Plastic Materials, and the TTC
Reqister/View

Microsoft and IDV Solutions at Work for the Enterprise
Reqister/View

Bright Hub: Content Marketing Central to an Integrated Marketing Strategy
Reqister/View

WebAttract Webinar Thought Leadership Series
Monetizing Sponsored Webinars for Publishers and their Media Partners

Reqister/View

WebAttract Webinar Thought Leadership Series
Audience Recruitment Get the Right Eyeballs, and More of Them, on Your Content
Reqister/View

WebAttract Webinar Thought Leadership Series
The Business Value of Informational Webinars
Reqister/View
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https://www2.gotomeeting.com/register/829056546
https://www2.gotomeeting.com/register/964510731
https://www2.gotomeeting.com/register/301317523
https://www2.gotomeeting.com/register/705131562
https://www2.gotomeeting.com/register/904656186
https://www2.gotomeeting.com/register/573688442

Upcoming Live Engagements

WebAttract Thought Leadership Series 2010

January 20:  Living Case Stories for High Impact Webinars Reaister
February 24: Audience Recruitmenthe Right Eyeballs Reaqister
March 31.: Gathering and Leveraging Prospect Intelligence Reaqister
May 5: Production of High Impact Webinars Reaqister
June 9: Enhancing your Webinar via Social Media PresenceReqister
July 14: PostWebinar Opportunity Creation Reaqister
August 18: The Business Value of Informational Webinars Reaister
September 22: Monetizing Sponsored Webinars Reaqister
October 27: Recruiting, Coaching, Developing, Mentoring Speakédtgqister
December 1: A Day In the Life of A Live Web Event Reaister
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https://www2.gotomeeting.com/register/837858546
https://www2.gotomeeting.com/register/636310026
https://www2.gotomeeting.com/register/683452459
https://www2.gotomeeting.com/register/756000530
https://www2.gotomeeting.com/register/525041691
https://www2.gotomeeting.com/register/399909067
https://www2.gotomeeting.com/register/501509987
https://www2.gotomeeting.com/register/856046627
https://www2.gotomeeting.com/register/782638250
https://www2.gotomeeting.com/register/543036331
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| East Coast Offices
Principal: Bret Smith

Collaborate With Us 275 Troy Road, Suite 9-200

Rensselasr, NY 12144

WebAttract, LLC L 89 °

www.webattract.com { G

888.474.3315 T
17 4

West Coast Offices 1
Principal: Mike Agron Jcleatheh [ g
- i y
777 Campus Commons Road -_ /-f
Suita 200 1 {
| Sacramento, CA 95825 -

Please join us on any of our WebAttract channels:
WebAttract Thought Leadership Webinars and WebcastsimkedIn
The WebAttract Channel gfouTube

The WebAttracBlog
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WebAttract Whitepapers & Case Studies Box.net
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